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DO YOUR JOB,

STAKE YOUR CLAIM!

FINANCIAL WELLNESS & HOMEOWNERSHIP IN BALTIMORE

LET'S GET STARTED



COLLABORATE

"Work jointly to produce or create something.”



OPPORTUNITY COST

4 Buying $200,000 vs. Renting @

My Property (Baltimore County, MD)

Estimated Cashflow
Buying Yrl Rent Yrl Rent Yr9 $1689 S$1740 $1792 $1846 S$1901 $1958 $2017 $2077 $2140

Monthly P & | $1167 $1.664 $2,108

Prop. Tax/ Ins. $414 £25 $32

Maint. & Repairs $83 $0 $0

Monthly Exp. $1,664 $1,689 $2140 . .l

Total Cashflow $182,323 $205,557 -,._.l

Interest Rate APR I Annual Rental Increase 1 ¢ 3 & 5 6 7 8 -
6.750% 7.020% 3000%" Youis
4 Buying $200,000 vs. Renting B
My Property (Baltimore City County, MD)
Estimated Cashflow
Buying Yrl Rent Yrl Rent Yr9 $1.859 $1915 $1972 $2031 $2092 $2155 $2220 $2286 $2355

Monthly P &I $1167 $1832 $2,321

Prop. Tax/ Ins. $302 $27 $34

Maint. & Repairs $83 $0 $0 $1,55

Monthly Exp. $1,552 $1,859 $2,355

Total Cashflow $169,252 $226,254

Interest Rate APR Annual Rental Increase 1 ¢ 3 4 5 6 ’ 8 9
6.750% 7.020% I 3000%" Youré



CREDIT

Establishing and maintaining good credit. Credit is an
agreement that a person will borrow money and repay it
to the lender over time.

INCOME

Money received, especially on a regular basis, for work
or through investments. This is used in your loan
qualification.

ASSETS

Any owned item with measurable value.

DOWN PAYMENT

The portion of a home’s purchase price that is paid in
cash and is not part of the mortgage loan. This amount
varies based on the loan type, but is determined by
taking the difference of the sale price and the actual
mortgage loan amount. Mortgage insurance is required
when a down payment less than 20 percent is made.

CLOSING COSTS

Fees for final property transfer not included in the price
of the property. Typical closing costs include:

+ charges for the mortgage loan origination
fees

« discount points

- appraisal fee

* survey

« title insurance

 legal fees

* real estate professional fees

« prepayment of taxes and insurance

* real estate transfer taxes.

A common estimate of a Buyer's closing costs is 2 to 4
percent of the purchase price of the home. A common
estimate for Seller's closing costs is 3 to 9 percent.



EARNEST MONEY
DEPOSIT

Money put down by a potential
buyer to show that they are serious
about purchasing the home; it
becomes part of the down payment
if the offer is accepted, is returned if
the offer is rejected, or is forfeited if
the buyer pulls out of the deal.

During the contingency period the
money may be returned to the buyer
if the contingencies are not met to
the buyer's satisfaction.

DOWN PAYMENT

The portion of a home's purchase
price that is paid in cash and is not
part of the mortgage loan. This
amount varies based on the loan
type, but is determined by taking
the difference of the sale price
and the actual mortgage loan
amount. Mortgage insurance is
required when a down payment
less than 20 percent is made.



ITEMS PAID OUTSIDE OF CLOSING

Appraisal: document from a professional that gives an estimate of a property’s fair market value
based on the sales of comparable homes in the area and the features of a property; an appraisal is
generally required by a lender before loan approval to ensure that the mortgage loan amount is not
more than the value of the property.

Closing Costs: Fees for final property transfer not included in the price of the property. Typical
closing costs include charges for the mortgage loan such as origination fees, discount points,
appraisal fee, survey, title insurance, legal fees, real estate professional fees, prepayment of taxes
and insurance, and real estate transfer taxes. A common estimate of a Buyer's closing costs is 2 to 4
percent of the purchase price of the home. A common estimate for Seller’s closing costs is 3 to 9
percent.

Inspection: A home inspection observes and reports on the condition of a real estate property,
usually when it is on the market to be sold. A qualified home inspector assesses the property's
condition, including its heating and cooling systems, plumbing, electrical work, water, and sewage,
as well as some fire and safety issues.
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VERE HERE FOR YOU:!

JRECIATION VIDEO FOR THE TEACHING REALTOR, TONETTE CAMPBELL.




START HERE

LET'S CELEBRATE

-

FINAL WALK-
THROUGH
Scheduled three days prior
1o closing this is your
chance to approve
the condition of the house

prior to signing closing docs.

THE HOME

BUYING

PROCESS

REALTY

HELPFUL STRATEGIES

« SAVE AND SUBMIT ALL FUTURE
PAYSTUBS
SAVE AND SUBMIT ALL FUTURE
BANK STATEMENTS
KEEP COPIES OF ALL DOCUMENTS
SUBMITTED FOR PROCESSING
CONTINUE TO PAY ALL OF YOUR
DEBTS & LOANS ON TIME

DONT MAKE ANY CASH DEPOSITS
DONT MAKE ANY LARGE PURCHASES ON
YOUR CREDIT CARDS

DONT CO-SIGN A LOAN FOR ANYONE
DONT CHANGE BANK ACCOUNTS

DONT APPLY FOR NEW CREDIT CARDS

REMEMBER
FROM CONTRACT TO CLOSE WE ARE HERE FOR YOU
EVERY STEP OF THE WAY, LEAVING NOTHING TO
CHANCE!

CONTRACT
CLAUSES

Review your contract &
pay close

atiention

10 dates

and timelines

e

|

UNDERWRITING

Processor submits file to
underwriting department for
review and commitment
letter. Approval letter
issued and sent to you for
review
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PROGRAM HIGHLIGHTS

LIVE NEAR
YOUR WORK

A home buying incentive for individuals working in
Baltimore City. Incentives are funded partially by
employers and partially by the city of Baltimore.

* Funds can be used toward your downpayment
or closing costs associated with the purchase
of a home in Baltimore City.

* OVER 100 EMPLOYERS HAVE SIGNED UP TO
PARTICIPATE!

VACANTS TO VALUE

BYO @ S II.(E R

A program that reduces the amount of money you'll
need up-front to buy your home. Vacants to Value is
for properties that were subject to a vacant building
notice for at least one year prior to:

* rehabilitation of the property by a developer
+ sale of a property to a homebuyer who intends to
renovate the property using a rehabilitation plan.

MARYLAND MORTGAGE
PROGRAM (MMP)

MMP Provides a 30-year fixed interest rate home loans to
eligible homebuyers purchasing in Maryland.

What makes MMP unique is the range of associated
financial incentives and other assistance that, for many
homebuyers, means the difference between being able to
purchase and continuing to rent.



PROGRAM HIGHLIGHTS

COMMUNITY DEVELOPMENT
BLOCK GRANT | BALTIMORE CITY

* 580 or better Credit Score

The Baltimore City Employee Homeownership

* Income must be 80% below the program is a benefit to all full-time, permanently
area median income employed individuals of Baltimore City agencies or
y quasi-city agencies. This is another program the
* Property must be buyers primary reduces the amount of money you'll need up-front to
residence in Baltimore City buy your home.
* Must be a first time homebuyer « Fixed rate mortgages only.

* No household income restriction!

* Not limited to first time home buyers
+ « $5000 down payment and closing cost

assistance, 5 year forgivable loan
0, ADDITIONAL FUNDING FOR HOMES
O A) l NTE REST LOAN LOCATED IN AN IMPACT ZONE.
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WILLIAM B HOLMES 111

PRMG BALTIMORE “The Quick Close Lending Team”

www.quickclose.net/whh3

® 443-419-7451

TONETTE CAMPBELL
EXP REALTY | MARYLAND

www.tonettecampbell.exprealty.com

® 443-360-1692
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